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The Government has published many materials to help businesses 
get ready for a no-deal Brexit. This handy guide distils essential 
information and signposts relevant resources, so it’s easier for  
UK companies to plan efficiently.
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• Check if EU citizens have applied for the EU Settlement Scheme
 Remind employees to look into the EU Settlement Scheme. Generally speaking, 

people should apply if they live in the UK and are EU, EEA or Swiss citizen  
(or a family member is). If they meet the criteria, they need settled or  
pre-settled status in order to continue living and working in the UK.

• See if staff need visas or work permits to travel in the EU
 Check the immigration controls in the countries 

staff travel to. UK nationals may need a visa, 
work permit or residence permit if they’re 
providing services or on a placement  
in EU countries. 

• Make sure professional 
qualifications are recognised

 This is essential for staff working 
in regulated professions. There 
won’t be a mutual recognition 
system after Brexit, so 
check rules for the relevant 
qualification and country. 
There will be a new  
UK recognition system  
in force after Brexit.
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EMPLOYMENT & TRAVEL

Essential resources

• How to apply for the EU Settlement Scheme:  
www.gov.uk/settled-status-eu-citizens-families

• Business travel and entry requirements:  
www.gov.uk/guidance/providing-services-to-any-country-
in-the-eu-iceland-liechtenstein-norway-or-switzerland-
after-eu-exit

• Recognition of professional qualifications:  
www.gov.uk/guidance/providing-services-including-those-
of-a-qualified-professional-after-brexit



• Confirm you have a 12-digit EORI number starting with GB
 HMRC has sent Economic Operator Registration and Identification (EORI)  

numbers to all VAT-registered businesses. You will need this to continue  
importing goods from the EU (and you won’t need a separate EU EORI number).  
We recommend checking with relevant people in your business to make sure 
you’ve received your EORI. 

• See if you need import licences or certificates
 Certain goods – such as food, livestock and controlled substances –  

will require import licences.

• Decide who will make import declarations 
 You have 2 options: to manage import declarations in-house or to hire a  

customs agent. If you manage declarations yourself, you will need to buy  
specialist software and apply for access to the Customs Handling of Import  
and Export Freight (CHIEF) system.

• Apply for simplified import procedures
 Transitional simplified procedures allow you to delay your declaration, import  

duty and VAT, making border processes more efficient. You need to register  
to use the scheme.

• Set up a duty deferment account 
 If you import regularly, you should set up a duty 

deferment account. This lets you pay a month  
of customs duties at once instead of 

processing payments for each  
shipment. It’s required if you use 

transitional simplified procedures.
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• Check tax and UK  
import tariff rates 

 You’ll have to pay customs  
duties and VAT on goods  
you import. These will  
vary depending on the 
commodity code. 
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IMPORTING FROM THE EU

Essential resources

• Importer Brexit checklist:  
www.gov.uk/prepare-import-to-uk-after-brexit

• Commodity code and tariff look-up:  
www.gov.uk/trade-tariff

• HMRC EU exit import and export trader helpline:  
www.gov.uk/contact-brexit-import-export-helpline
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• Confirm you have a 12-digit EORI number starting with GB
 HMRC has sent Economic Operator Registration and Identification (EORI)  

numbers to all VAT-registered businesses. You will need this to continue  
exporting goods to the EU. We recommend checking with relevant people  
in your business to make sure you’ve received your EORI.

• Make sure your importers have an EU EORI number
 Each EU importer needs an EORI number from the country they’re in. If you  

export to your own business in the EU, you will need an EU EORI number in 
addition to your UK one. Your importer will also need to get any relevant  
licences and submit the import declaration their country requires.

• See if you need an export licence 
 Certain goods – such as agricultural products and controlled substances –  

will require export licences.

• Decide who will make export declarations 
 You have 2 options: to manage export declarations in-house or to hire  

a customs agent. If you manage declarations yourself, will need to register  
for the National Export System (NES) and use it to submit a combined Export  
and Exit Summary Declaration each time you move goods. 

• Decide how you’re going to transport your goods
 If it’s a standard export, your driver will need a 

Movement Reference Number, EU import 
declaration and any relevant licences  

to cross the border.
If you’re using transit, will also need  

to complete a transit declaration.  
It’s also worth considering if  
authorised consignor status  
is right for your business –  
this lets you start transit  
movement at your premises. 
Your driver will need a Transit 
Accompanying Document (TAD)  
from an authorised consigner  
as well as any relevant licences  

to cross the border. Also check 
whether you can use the Common 

Transit Convention to streamline 
customs, and whether you’re eligible 

for ATA Carnet if you’re moving goods 
temporarily into the EU.
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EXPORTING TO THE EU

 You can hire someone to transport your goods or do it yourself. If you do it  
yourself, will need to apply for the relevant operator licences and permits,  
plus ensure drivers are eligible to drive in the EU.

• Have your importer check tax and duty rates
 Your importer will have to pay tax and duty. Rates are published in the  

EU’s TARIC database.

• See how you need to handle VAT
 You’ll need to claim VAT refunds from each member state through whatever 

process that country uses. Please note that this applies to any unclaimed  
expenses from before Brexit, so it’s worth using HMRC’s current online  
VAT services to get up to date.

 You won’t need to submit EC Sales Lists for sales made after Brexit. If you  
sell digital services to the EU, will need to register for VAT Mini One Stop  
Shop (MOSS) in any member state (or register for VAT in each country  
where you sell to consumers).

Essential resources

• Export checklist:  
www.gov.uk/prepare-export-from-uk-after-brexit

• Haulier and vehicle operator checklist:  
www.gov.uk/guidance/transporting-goods-between-the-uk-and-eu- 
in-a-no-deal-brexit-guidance-for-hauliers

• HMRC EU exit import and export trader helpline:  
www.gov.uk/contact-brexit-import-export-helpline

• Guidance on selling services to the EU:  
www.gov.uk/government/collections/providing-services-to-eea-and-efta-
countries-after-eu-exit

• VAT guidance: 
www.gov.uk/government/publications/vat-for-businesses- 
if-theres-no-brexit-deal



• See if you need to secure new product approvals or transfer existing ones
 The EU will stop recognising UK approvals after Brexit. The UK will continue 

recognising EU approvals, but you may still need to take action. When checking 
relevant regulations, it’s important to consider your supply chain as well as your 
end product.

• Check whether you will need the new UKCA marking
 If the UK leaves without a deal, there will be a new UK Conformity Assessed 

(UKCA) marking for certain goods placed on the UK market. For most products,  
CE marketing will still be valid for a limited time, but you may still need the new 
one immediately after Brexit. 

• Make sure the EU will still recognise your third-party conformity assessment
 This is essential for construction products. If your conformity assessment  

isn’t held by an EU-recognised body, you won’t be able to sell in EU member  
states. Tests held in the UK may not be valid, so check and prepare for a new  
form of marking.

• Confirm your REACH registration will be valid
 This is essential for UK companies using chemicals. You may need to open an 

account on the new UK REACH IT system and register with the HSE in order  
to continue using products from the EU and EEA.
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Essential resources

• Information the UKCA marking:  
www.gov.uk/guidance/prepare-to-
use-the-ukca-mark-after-brexit

• Guidance on construction products 
regulatory changes:  
www.gov.uk/guidance/construction-
products-regulation-if-there-is-no-
brexit-deal

• Guidance on REACH:  
www.hse.gov.uk/brexit/scenario2.htm 
and 
www.hse.gov.uk/brexit/scenario5.htm



• Make sure you have the right contractual cover  
for receiving personal data

 You’ll still be able to send personal data from the UK to EEA countries as you 
currently do. However, your contracts may need to change if your organisation 
receives personal data from the EU. Standard Contractual Clauses (SCC) and 
Alternative Transfer Mechanisms (ATMs) are available for this.

Essential resources
• ICO tool to see if you need Standard Contractual Clauses:  

www.ico.org.uk/for-organisations/data-protection-and-brexit/keep-data-flowing-
from-the-eea-to-the-uk-interactive-tool/
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PERSONAL DATA

• Check if you need permission to sell someone  
else’s intellectual property in the EEA

 An example would be selling goods with someone else’s trade mark. You may  
need permission from the IP right holder to continue exporting to the EU.

• Consider your plans for protecting your intellectual property
 Existing registered community designs, unregistered community designs, 

protected international trade marks and design registrations designating the  
EU will be automatically replaced by UK rights. You don’t need to do anything  
for this to happen.

 However, if you’re considering getting unregistered protection in the UK  
and EU, you may want to disclose your trade marks and designs before Brexit  
day. After that, will only have protection where you first showed your design  
(either the UK or EU).

Essential resources
• Guidance from the Intellectual Property Office:  

www.gov.uk/guidance/intellectual-property-and-brexit

• Getting permission to export IP:  
www.gov.uk/government/publications/exhaustion-of-intellectual-property-rights

INTELLECTUAL PROPERTY
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• Check if the UK Government  
has guaranteed your  
EU funding 

 The Government has said  
it will guarantee funding  
to UK organisations if  
there’s a no-deal Brexit.  
The guarantee covers  
the project’s lifetime if  
you’ve successfully bid into  
EU-funded programmes  
before the end of 2020.  
It doesn’t automatically  
cover awards where you’ve  
bid directly to the European  
Commission, so check your  
specific programme.

• Register on the UKRI portal  
if you’re a Horizon 2020  
grant holder

 The Government guarantee extends to all successful  
UK bids submitted to Horizon 2020 before the end of 2020. Grant holders  
must register with UK Research & Innovate (UKRI), which will manage  
delivery of the guarantee. 

Essential resources

• Technical notices for EU-funded programmes:  
www.gov.uk/government/publications/the-governments-guarantee-for- 
eu-funded-programmes-if-theres-no-brexit-deal/ 

• UKRI portal registration for Horizon 2020 grant holders:  
www.ukri.org/research/international/ukri-eu-exit/



HMRC EU exit import and export trader helpline

• 0300 3301 331

• www.gov.uk/contact-brexit-import-export-helpline 

UK Government Brexit preparation checker tool

• www.gov.uk/get-ready-brexit-check  

Business Wales helpline

• 0300 0603 000

• www.businesswales.gov.wales/brexit/home

Brexit Scotland support

• www.mygov.scot/euexit
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BENEFIT FROM A RANGE OF SERVICES THAT HELP  
YOU DEVELOP YOUR BUSINESS, WORKFORCE  
AND SUPPLY CHAIN

As the voice of the UK aluminium 
industry, our mission is to  
expand the market for aluminium 
products by helping companies  
solve problems, lobby government 
and boost their competitiveness. 

Whether it’s providing technical support, 
delivering market insight, informing 
trade policy or offering networking 
opportunities – everything we do focuses 
on helping UK aluminium businesses 
capitalise on opportunities.
As a member, you become part of an 
influential community, getting your voice 
heard within the industry and at the 
highest levels of government. Working 
together, we’re actively driving UK 
aluminium forward – and we look forward 
to working with you in this endeavour.

Collaboration:
We bring together recycling and 
secondary producers, extruders, 
finishers and stockholders – helping 
everyone involved in UK aluminium make 
connections for mutually beneficial 
business and supply development.

Innovation: 
You benefit from a range of services that 
help you stay at the cutting edge. From 
research and development through to 
industry benchmarking and technical 
support, you get insight that assists  
you to develop your business.

Opportunity: 
We give you a unique opportunity to  
get your voice heard - within the industry 
and in government. Whether you’re  
a global company or an SME, you can 
advocate and influence to improve market 
conditions for your products and services. 

Member Benefits:
From technical support to lobbying,  
we support members working across  
all aspects of production and supply.
Here are some of the many you get as 
part of your membership:

• Advocacy & Lobbying
• Collaboration
• Consultancy
• Education
• Energy
• Health & Safety
• Innovation
• Events
• Leadership Training
• Market Insight
• Recycling
• Sustainability
• Trade
• Technical Training & Support

ALFED MEMBERSHIP

www.alfed.org.uk


